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MAPKETHHTOBUI IHCTPYMEHTAPII B IUGPOBOMY
CEPEJIOBUIIII

AHoTamisg. Y CcTaTTi DOCTIKEHO CyYacH1 TeHACHIlT 3aCTOCYBaHHSI MapKETHH-
FOBOTO 1HCTPYMEHTapil0 B HUGPOBOMY CEPEIOBUINI Ta 3I1IMCHEHO KOMILJIEKCHUMN
aHai3 JUHAMIKK HOTO PO3BUTKY Yy KOHTEKCTI Ii00anbHO1 Hu(poBi3allli eKOHOMIKH.
OcobOnmBa yBara mpujijieHa B3aeMoJli HUGPOBUX TEXHOJIOTIH 13 TpaaAMIIHHUMHU
Oi13Hec-mporiecaMu Ta (HOPMYBAHHIO HOBHUX MIiAXOJIB JO KOMYHIKaIlli 3 KJI1€EHTaMH.
Po3kpuTo cyTHICTh ITU(POBOr0 MApKETUHTY K KJIFOYOBOI'O HAmpsMy TpaHcpopMalii
PUHKOBOI [ISJIBHOCTI, MO 1HTETPYE HOBITHI TeXHOJorii, mudposi miardopmu,
AQHATITUYHI CHCTeMH, OaraToKaHaJIbHI KOMYHIKAIIifHI 3aco0M Ta 1HCTPYMEHTHU
MIEPCOHAI30BAHOI B3a€MOJIl. Y CTaTTI JE€TAIbHO PO3TJISIHYTO OCHOBHI 1HCTPYMEHTH
nugpposoro mapketuHry: SEO-ontumizanito, SMM-npocyBaHHs, KOHTEHT-MapKe-
tuar, CRM-cuctemu, Big Data Ta mTyuyHuil 1HTENEKT, a TaKOX IXHIO POJb Yy
(dopMyBaHHI JOBrOCTPOKOBUX KOHKYPEHTHUX ME€peBar MiANPHUEMCTB, MIABHILEHHI
e()eKTUBHOCT1 B3a€EMOJIIi 3 KJII€HTAMH, ONTUMI3AIlll BHYTPILIHIX O13HEC-TIPOIIECIB Ta
CTBOPEHHI J10/1aHO1 IIIHHOCTI. Bu3HadyeHo cTpareriune 3Ha4eHHs 1udpoBoi TpaHchop-
Malli MapKEeTHHTOBUX NpPOLECIB y 3a0e3MedeHH] CTIMKOCTI Oi3Hecy, PO3LIMPEHHI
KJIIEHTChKOI 0a3u, MiABUINEHHI PIBHSA JIOSJIBHOCTI CIOXXKHMBAyiB Ta ajarTaiii 10
HMIBUAKO3MIHHOTO PHUHKOBOTO cepenoBuiia. OKpeMo MpoaHali30BaHO BHUKIUKU
nudpoBoi g00u, cepen sxkux iHGoOpMaIliiHa MEePEHACUUYCHICTh, MPOOJIEMHU 3aXUCTy
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NEPCOHATBHUX JaHUX, €THYHI AacCHeKTH BUKOPHUCTAHHS aJITOPUTMIB IITYYHOIO
IHTENIeKTY Ta HEOOX1IHICTh (DOPMYBaHHS JOBIPH CIIOKHBAUIB O OPECHIB 1 IU(PPOBUX
cepBiciB. Ha ocHOBI aHali3y HAyKOBUX JIKEPEN 1 MPAKTUYHOTO JIOCBITYy BU3HAYECHO
KITFOUOB1 HAIIPSIMU PO3BUTKY ITU(PPOBOTO MAPKETUHTOBOT'O IHCTPYMEHTAPIIO: EPCOHA-
Ji3ailisi KOMyHIKAI[ii, IHTeTpallisl 1HTeJIeKTyalIbHUX TEXHOJIOTIH y MpOoIec MPUUHSITTS
YOPaBIIHCBKHUX PIIIEHb, aBTOMAaTU3allisl O13HEC-MPOLECIB, PO3BUTOK OMHIKAHAJIIBHUX
CTpaTerii Ta BOPOBAKEHHS I1HHOBAI[IMHUX MIAXOIIB JI0 KIIEHTCHKOTO CEPBICY.
Pesynpratu nocnimKeHHs TiAKPECTIOITh HEOOXITHICTh MOCTIMHOIT aganTamii 6i3Hecy
JI0 HOBUX YMOB LU(POBOI €KOHOMIKH, 10 Nepeadadyae THy4KiCTh, IHHOBAIIHHICTD,
CTpATET1yHy AAJIEKOTJISAHICTh, KIIIEHTOOPIEHTOBAHICTh Ta BUKOPUCTAHHA LU(POBUX
IHCTPYMEHTIB SIK OCHOBHU JOBTOCTPOKOBOI KOHKYPEHTOCTPOMOKHOCTI.

KurouoBi cioBa: uudpoBuil MapKeTHUHT, MapKETHUHTOBUN 1HCTpyMEHTapiH,
SMM, Big Data, mryunuii iHTenekt, CRM, oOMHIKaHAJIBHICTb, IMEpPCOHAJI3AIIIS,
udposa Tpancpopmarisi.
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MARKETING TOOLS IN THE DIGITAL ENVIRONMENT

Abstract. The article explores current trends in the application of marketing
tools within the digital environment and provides a comprehensive analysis of their
development dynamics in the context of the global digitalization of the economy.
Special attention is given to the integration of digital technologies with traditional
business processes and the emergence of new approaches to customer engagement. The
essence of digital marketing is revealed as a central vector of market transformation,
incorporating advanced technologies, digital platforms, analytical systems, multi-
channel communication methods, and tools for personalized interaction. The study
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examines key digital marketing tools in detail, including SEO optimization, SMM
promotion, content marketing, CRM systems, Big Data, and artificial intelligence,
highlighting their role in shaping long-term competitive advantages for enterprises,
enhancing customer engagement, optimizing internal business processes, and creating
added value. The strategic importance of digital transformation in marketing processes
IS emphasized in terms of business resilience, customer base expansion, loyalty
enhancement, and adaptation to rapidly changing market conditions. Particular focus
Is placed on the challenges of the digital era, such as information overload, risks of
personal data protection, ethical issues surrounding artificial intelligence deployment,
and the necessity of building consumer trust in brands and digital services. Based on
the analysis of scientific sources and practical case studies, the key directions for the
development of digital marketing tools are highlighted: personalization of
communications, integration of intelligent technologies into managerial decision-
making, business process automation, advancement of omnichannel strategies, and the
implementation of innovative approaches to customer service. The findings underscore
the need for continuous business adaptation to the evolving digital economy, which
requires flexibility, innovativeness, strategic foresight, customer orientation, and the
use of digital tools as a foundation for sustainable competitiveness.

Keywords: digital marketing, marketing tools, SMM, Big Data, artificial
intelligence, CRM, omnichannel, personalization, digital transformation.

IHocranoBka mpodsemu CyuacHe O13Hec-cepeoBullie nepedysae y $asi cTpim-
Koi 11upoBoi TpaHchopmalliii, 1o MoTpedye OHOBJICHHS TPATULIIMHUX MAPKETUHTOBUX
cTpareriid. KinacuuHi IHCTpyMEHTH MapKEeTUHTy — pekiama, OpeHJIUHT, 30yT — yXe
HE 3a0e3MeyyloTh JOCTaTHbOI €(PEKTUBHOCTI, OCKIIbKM UU(POBI TEXHOIOTI]
pPaaMKaIbHO 3MIHIOIOTh KOMYHIKAIIIIO 31 CIIOKHUBAYEM Ta CTBOPIOIOTH HOBI MOKJIMBOCTI
JUTSL PO3BUTKY IT1ATIPUEMCTB.

[udposizariss ekoHOMIKM (POpMY€E HOBI KaHaJIX B3a€MOJIIi: COLIAJIbHI MEPExi,
SJICKTPOHHY KOMEpIIito, MoOLThHI oaaTku. 3rigHo 3 Chaffey ra Ellis-Chadwick (2019)
[1], cyuacHuéd nudpoBUl MApKETUHT IHTETPYE THCTPYMEHTH YMPABIIHHS JTaHUMH,
aBTOMAaTH3allll KOMYHIKaIlil, aHAJIITHKA Ta OMHIKAHAJILHOCTI, 110 J03BOJIsAE Oi3HECY
OyTH THYYKHM, ONTUMI3YBaTH MPOLECH Ta MiIBUILYBATH €(DEKTUBHICTH CTpATEr1H.

Boanouac crocrtepiraetbcs 3MilIEHHS (OKYCY BiJi MacoBOIO BIUIMBY Ha
NEPCOHAII30BaHy B3a€MOJIII0 3 KIIIEHTAMU, sIKa BPaXOBY€ 1HAMBIAyalIbHI MOTpeOU Ta
Brojo0anHs. Bukopucranns Benukux naHux (Big Data) mos3omsie mpornosysatu
NOBEAIHKY CIIOXHUBayiB, aHaJII3yBaTH aKTUBHICTb Ta MPOMNOHYBAaTU MEPCOHATI30BaHI
pimeHHs [6,7]. Lle 3ymoBitoe noTpedy y HOBUX CTPATEriYHUX OPIEHTUPAX MAPKETUHTY
Ta IHHOBAIIIMHMX MMiIX0AaX, K1 3a0€31eUy0Th KOHKYPEHTHI MepeBary.

AHAaJi3 ocTaHHIX JocJiKeHb i my0aikaniil Y cydacHiif HayKOBi# Ta IpaKTUY-
HIHA JiTepatypi nU(PpPOBOro MapKETHHTY CIIOCTEPIra€ThCs 3HAYHA KOHIIGHTpallis Ha
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iHTerpaili 1HHOBAIIMHUX TEXHOJOT1M, aHATITUYHUX CHUCTEM Ta BEIMKHUX JaHUX Yy
O13HeC-TIpolIeCH 3 METOI0 TIJBHUIICHHS €()EKTUBHOCTI YIMPaBIIHHSA B3aEMOMIEI0 3
KJIIEHTaMH Ta ONTUMI3aIlil BHYTpilHiX onepamii kommanii. Tak, Kotler, Kartajaya Tta
Setiawan (2021) [2] HaroJIomyTh, 1110 OCHOBHUM 3aBIAaHHSAM ITU(POBOTO MAPKETHHTY
€ CHHTE3 TEXHOJIOTIYHMX pillleHb 1 TYMaHICTUYHUX I[IHHOCTEH, M0 3a0e3rneuye
(opMyBaHHS TOBIOCTPOKOBHUX, CTIMKMX 1 B3AEMOBUI1IHUX BIJHOCHH 13 KiieHTamH. Le
nepeadayvae nmoegHaAHHS aHAITUKY MOBEIHKU CIIOKUBAY1B, aBBTOMATHU30BAHUX CUCTEM
yHOpaBIiHHSA KOMYHIKAIIsIMU Ta IEPCOHAII30BAHUX CTPATET1i B3aEMOJIII.

MeTononoriyti 3acay Cy4acHOro Hu(ppoBOro MapKETUHTY IIHUPOKO 0a3yIOThCs
Ha mojem 5D (devices, platforms, media, data, technology) [3], sika cTBOprOE LiTiCHY
ekocuctemy HuppoBux KomyHikauii. Monens 5D 103Bojisie 1HTETpyBaTu pi3HOMA-
HITHI KaHaJU B3a€MOJII 3 KIII€EHTaMH, 3a0e3neuye OararokaHajabHICTh 1 epcoHai3a-
I[IF0 KOMYHIKAIlIi Ha BCIX e€Tamax >KUTTEBOIO IHMKIY CHoXkuBada. JlociimKeHHs
MOBEIIHKOBUX OCOOJMBOCTEH, EMOLIIMHUX peaKIlii 1 IHIAUBIAyIbHUX IMOTPEO KIIE€HTIB
Ha0yBalOTh OCOOJMBOI 3HAYYIIOCTI, ke €()EKTUBHICTh MAPKETUHIOBUX CTpaTeriit
Oe3rmocepe/THbO 3aJICKUTh BiJ 3JaTHOCTI KOMITaHIM ajanTyBaTH KOMYHIKAIii I
KOHKPETHI ayIUTOPii Ta CTBOPIOBATH MEPCOHATI30BAHUIA TOCBI].

3a ocTaHHI POKH YMCIICHH] JOCIIKEHHS IMiIKPECTIOI0Th BUCOKY €(DEKTUBHICTh
SMM, SEO, kontent-mapkerunry, CRM-cuctem, Big Data ta mTy4HOTrO iHTEIEKTY
(Al) y mocsirHeHHI KOHKYPEHTHUX TiepeBar manpuemMcts [4-9]. BaxumBuMm aciekTom
€ 3aCTOCYBaHHS AHANITUKU JaHUX IS TMPOTHO3YBAHHS TOBEIAIHKH CIOXKHBAYiB,
BU3HAYEHHS TPEHMAIB 1 CTBOPEHHS MEpPCOHANI30BaHUX mpono3uuid. OkpiM TOro, y
Cy4acHUX JOCHIKEHHSX HaroJIONIy€eThCS Ha HEOOX1THOCTI 1HTErpallii OMHIKaHaJIbHUX
cTpaTeriii, aBTomaTu3ailii 0i3Hec-TpoiieciB, Bukopuctanus rexHosoriii VR/AR ta 0T,
SIK1 IO3BOJISIIOTH (DOPMYBATH YHIKAJIBHUHN, €MOLIIIHO 3apsIPKEHUN KIIIEHTCHKUM TOCBII,
I IBUIILYBaTH PIBEHb 3aJTyYCHOCTI CITO’KUBAYIB Ta MOCKIIIOBATH A0BIpY /10 Opery [10-12].

AKTyaJIbH1 HayKOBI IMyOJIiKaIlii TaKoX 3BEPTalOTh yBary Ha BUKJIUKU HUGPPOBOT
enoxu: 1H(GoOpMaIlliiiHe MepeBaHTAXKEHHS, 3aXHCT TNEPCOHAJIbHUX JaHUX, ETHYHI
acmeKTH 3acTocyBaHHs Al, IPO30PICTh ANTOPUTMIB TIEpCOHATI3AIIIT, a TAKOXK HEOOX1-
HICTh MiABUINCHHS TU(PPOBOI TPaMOTHOCTI criokuBaviB. KoMmIiekcHui aHaii3 cydJac-
HUX JOCTI/PKeHb CBIIYUTH MPO Te, 110 ycminmHa 1udposa Tpanchopmariiss MapKeTHH-
TOBHUX IPOIIECIB BUMArae CUHTE3Yy TEXHOJIOT1H, CTpaTEriuHoi Opi€HTALll]l Ha KIIEHTA Ta
1HTEerpalii IHHOBAI[IHHUX 1HCTPYMEHTIB Y KOPIOPATUBHY KYJIbTYpPY KOMIaHIH.

Takum 4MHOM, OCTaHHI HAyKOBI JOCITIIKEHHS MiATBEPIXKYIOTh, 0 €(EKTHUB-
HICTh LM(PPOBOr0 MAPKETUHTY 3HAYHOIO MIPOIO 3aJIEKUTh Bl THYYKOCTI CTpaTerii,
BUKOPUCTaHHS aHAJIITUKU Ta MEpCcOoHaNI3allli KOMyHIKalll, 1HTerpauii IHTeJIeKTyalb-
HUX TEXHOJIOT1M Ta 3JaTHOCTI O13HECY MIBUKO aJanTyBaTUCS JI0 3MIH y TEXHOJIOT1Y-
HOMY Ta COIIaJIbHOMY CEPEJIOBHIIII.

Meta craTti MeToro NOCHIIKEHHS € KOMIUJIEKCHUM aHaji3 MapKeTHHTOBOTO
IHCTpYMEHTApII0 B IM(POBOMY CEPEIOBUIILI, BU3HAUCHHS HOTO CTpAaTeT1YHKUX NIepeBar,

. Dpyrosanui sypHan
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OI[IHKA CYyYaCHUX TEHJICHLIA PO3BUTKY Ta MEPCHEKTUB BIPOBAHKEHHS 1HHOBAIIITHUX
TexHoJorih. KpiM TOro, mOCHIJKEHHS CHOpsIMOBaHE Ha BH3HAYEHHS HOBHX
MOKJIMBOCTEH ajamnTarlii O0i3Hecy J0 CTPIMKHUX TEXHOJOTIYHUX 3MIH, 3POCTAIOUYUX
BUMOI' PUHKY Ta MOTped cydacHUX croxuBayiB. OCOONMBUI aKIIEHT 3pO0JIEHO Ha
BHBUYCHHI POJII IEPCOHATI30BAHNX KOMYHIKAI[IH, IHTEJICKTyaIbHIUX TE€XHOJIOT1H, OMHI-
KaHAJIbHUX CTpaTerii Ta aBTOMaTH3alli NpPOLECIB y MIABUIIEHHI €(QEKTHUBHOCTI
B3a€EMOJIT 3 KJIl€HTaMH, (POpMYyBaHHI JIOSJIBHOCTI Ta 3a0€3Me4YeHHl JOBrOCTPOKOBOT
KOHKYPEHTOCIPOMOXHOCTI MiAIPUEMCTB.

Merta Takox Tmependadae KOMIUIEKCHY IHTETpallil0 HAayKOBOTO aHalli3y Ta
NPaKTHYHUX KEWCIB, IO T03BOJISIE CTBOPUTH METOIOJIOTTYHY OCHOBY JIJIS IOAABIIIOTO
PO3BUTKY HH(PPOBOTO MApPKETUHTY SK MUIICHOI KOHIEMIIi ympaBiiHHSA Oi3Hec-
nporecaMu 1 B3a€EMOBIJHOCHHAMHU 31 CIIOKHBa4aMHd B YMOBax rJ00ani30BaHOi
1 (pPOBOI EKOHOMIKH.

Buksiaa ocHOBHOTO MaTepiaay

1. TeopeTuxko-MeToa0/10ri4Hi 0OCHOBHM UG poBoro mapkerunry. Lludposuit
MapKEeTUHT ChOTOJHI € HE MPOCTO E€TAroOM EBOJIOIi KJIACHYHOTO MAapKETHHTY,
KOMILJIEKCHOIO CHUCTEMOIO, IO MOEAHY€E TEXHOJIOTIl, aHaJITUKY, KOMYHIKalli Ta
YyOpPaBIiHHSA B3AaEMOJIEI0 3 KIl€HTaMH. BiH 1HTErpye TpagulliiiHi NPUHIUIH
MapKETHUHTY — CErMEHTAIli10, TO3UI10HYBaHHS, YIIPABIiHHSA OPEHIOM — 3 CYYaCHUMH
uuppoBuMHU MmIaTGoOpMamMu. aHATITUMHUMHU CUCTEMaMU, aBTOMAaTU3AlllE0 KOMYHIKa-
11l Ta OMHIKAHAJIbBHUMH CTPaTET1IMH.

3a manumu Kotler, Kartajaya ta Setiawan (2021) [2], uudpoBuii MapKeTHHT
IPYHTYETHCS Ha CHUHTE31 TEXHOJIOTIYHHMX PIllIeHb 1 TYMaHICTUYHUX MiHHOCTeH. lle
J03BOJISIE  KOMITAHISIM HE TUIBKH MIJABUINYBAaTH €(EKTUBHICTH OTMepaiiii, aige u
dbopMyBaTH JOBIOCTPOKOBI B3aEMHUHHU 31 CIIOKMBaYaMH, 3aCHOBaHI Ha JIOBIpl Ta
B3aeMHiH Buroi. OCHOBHI IPUHITUIIHN I[LOTO MIAXOAY BKIIOYAIOTh:

[aTerparito TexHoNOrIN y Oi3HEC-TIPOIIeCH — 3acTocyBaHHs aHaniTuku, CRM-
CUCTEM Ta IMITYYHOTO 1HTEJEKTY ISl CTPATErTYHOTO IJIaHyBaHHS;

[lepconamizariito KOMYyHIKaIliii — aJanTaril0o KOHTEHTY 10 KOHKPETHOTO
CIO’KMBaYa Ha OCHOBI OT0 MOBEIIHKY, BIIOI00aHb Ta 1CTOPii MOKYTIOK;

['Hy4KicTh 1 aJanTUBHICTh — INBUJIKE pEaryBaHHS HA 3MIHU PUHKY, TPEHIIB 1
ITOBE/IIHKH KIIIEHTIB;

AHaNITUKYy Ta TPOTHO3YBAaHHS — BUKOPUCTAHHS BEJIUKHUX JAHUX IS
nepeadadeHHs MOTpeO 1 MOBEAIHKH KITIEHTIB Y PEXKHUMI peaTbHOTO Yacy.

Monens 5D (devices, platforms, media, data, technology) [3] oxomtroe Bci
ACTMEKTH CYYacHOI B3a€MOII1 3 KIIIEHTAMU Ta CTBOPIOE IMUTICHY €KOCUCTEMY ITU(BPOBUX
KOMyHiKarliii. Bona 103Bossie MapkeTosioraMm KOHTpoJIroBat Beck Customer Journey,

m . P
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BiJl MEPIIOTO KOHTaKTy 31 CIIO)KMBA4Ye€M JI0 IMOBTOPHUX TMOKYMOK 1 (opmyBaHHA
nostmeHOCTI. L5 Monens 3abe3neuye:

1HTerpaIlio KaHajiB KOMyHIKaIlii;

MePCOHANI3AII0 KOHTEHTY i/ Pi13HI CETMEHTH ayAUTOPii;

aHAMTHKY €(PEKTUBHOCTI MAPKETHHTOBUX CTPATETIN y peajbHOMY Yaci.

KirowoBwuit miaxiz customer-centric nepeabavae 3MileHHs aKIIEHTY 3 IPOAYKTY
Ha KJTieHTa, mo miaBuinye 3HaueHHs Customer Experience (CX) — sk ¢yHKITIOHATB-
HOTO, TaK 1 eMOIIIHHOTO acekTy B3aemoii. [lozutuamMit CX 6e3nmocepeIHhO BIIUBAE
Ha TTOBTOPHI MOKYIKH, JIOSUTBHICTh Ta peKOMEHaIli opermay [6].

2. CyuacHi iHCTpyMeHTH HU(POBOro MAPKETHHIY

2.1 SEO ta SEM

SEO (Search Engine Optimization) ta SEM (Search Engine Marketing)
3a0€3MeuyI0Th BUIUMICTh OpEHIY B MOLITYKOBUX CHUCTEMAaXx 1 MiJBUIIYIOTh KOHBEPCIIO.
Cyuacni SEO-cTparerii BKJIIOHYatOTh:

TexHiyHy ONTUMI3AIiI0 CAWTIB: MIBUAKICTh 3aBAaHTAXXEHHsI, AaJanTUBHUIM
JTM3aiiH, BHYTPIIIHS CTPYKTYPa;

KoHTeHT-onTHMI3a11ii0: CTBOPEHHSI PEJIEBAHTHOTO KOHTEHTY I KIIOYOBI
3aUTH, BKIFOYAIOUH I'OJIOCOBI Ta JIOKAJIbHI MOITYKOBI 3aIIUTH;

Ananitnuny miarpuMky: A/B TecTyBaHHS, aHai3 MOBEIIHKHA KOPHCTYBadiB,
OIliHKa €()eKTUBHOCTI KJIIOUOBHX CJIiB.

3a nmanmmu aociipkeHb [4], iHTerpoBani SEO Ta SEM crparerii mis e-
commerce koMmanii 3011bIIyI0Th opraHiyauil Tpadik Ha 30—50% mpoTATroM mepiioro
POKY BIPOBaDKEHHA. TakoX Ba)JIMBO 3a3HAa4uTH, Mo cydacHuid SEO mepenbauae
IHTETparIlio 3 COMiaJbHUMH MEpeKaMu Ta e€mail-MapKeTHHroM Il KOMIUIEKCHOTO
OXOIUICHHS ayJUTOpIi.

2.2 SMM (Social Media Marketing)

SMM no3BoJsie B3a€EMOMISTH 31 CIOXKHBAa4aMU Y COINATIBHUX MeEpexax,
¢dbopMyBaTH CIIIJILHOTH Ta ITiIBUIITYBATH JOsUTbHICTh. OCHOBHI cKi1aioBi SMM:

TapreToBana pekiama: TOYHE HAIAIMTYBaHHS Ha CETMEHTH CTIO)KHBAYIB,

KonTteHT ais B3aemo/ii: mocTH, iCTopii, Bifico, TalB-TPAHCIISIIIT;

AHaJIITHKA COILIABHUX MEPEeXK: OIIHKA OXOIJIEHHS, 3a]ly4eHOCT1 Ta e(hEeKTHB-
HOCTI1 KaMIIaHIH.

Kapoor et al. (2018) [8] moka3yioTs, 110 akTuBHe BuKopructanus SMM miasu-
nrye 3anyuyeHicTh KiieHTIB Ha 40-60%, dbopmye OHIAWH-CHIIBHOTH Ta 3MIIHIOE
penyTatiro Openny. Hanpukiian, kocMeTHIHUN OpeH 1, skuii BUKOpHCTOBYe Instagram
i TikTok st iHTepakTHBHMX KOHKYpPCIB Ta JIalB-CTpIMIB, OTpPHUMaB MPHUPICT
nianucHUKIB Ha 200% MpoTATroM IIECTH MICSITiB.

. Dpykosaui sypuan
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2.3 KoHTeHT-MapKeTHHT

KoHTeHT-MapKeTHUHT BKJIIOUYa€ CTBOPEHHS IIHHOTO 1H()OpMAIIHHOTO MPOIYKTY:
aHATITHYHI CTaTTi, BiJ€O, MOAKacTH, 1H(Morpadiky, IHTEPAKTUBHI MPE3CHTAIII].
OcHOBHI 3aB/IaHHS:

ITiaBueHHs 0013HAHOCTI CIIOKUBAYiB;

®opmyBaHHS JOBIpU Ta €KCIEPTHOCTI OpeHY;

CTBOpEHHS EMOITIHHOTO 3B’SI3KY 3 ayAUTOPIEIO.

CydJacHi KOMIMaHil aKTHBHO 3acTOCOBYIOTH Storytelling Tta inTepaxTuBHMIA
KOHTEHT, 1110 MIJIBUILYE PIBEHb 3aJTy4€HOCTI KJIi€HTIB Ha 25-40%. Hanpuknan, mixkHa-
POJIHI OpEHIN OJATY BUKOPUCTOBYIOTh B1I€0-1CTOPIi PO BUPOOHUIITBO MPOAYKIIii, 110
301IbIIIyE KOHBEpCitO y e-commerce Ha 15-20% [5].

2.4 CRM ra Big Data

CRM-cucremn 3a0e3nedyroTh €PEeKTHBHE YIPaBIIHHSI B3a€EMOBIJTHOCHHAMH 3
KJII€EHTaAMU:

- 301p JaHWX MPO MOBEAIHKY, MOKYIIKH Ta B3a€MOIIT;

- CerMeHTallis KJIEHTIB 3a MIHHICTIO, TOTpe0aMu Ta IHTEpEeCaMHu;

- [IporHo3yBaHHs MOBEIIHKHU Ta MEPCOHATI3allisl POMO3HUIIIH.

Big Data mo3Bouisie mporHo3yBaTH TEHIEHIII1, ONTUMI3yBaTH PEKJIAMHI KaMIlaHii
Ta TiABHUINYBATH TO4YHICTH TapretuHry no 90%. Hanpukmax, Amazon i Netflix
BUKOPHCTOBYIOTh PEKOMEHJAIIWHI CUCTEMH, IO 30UIBLIYIOTh cepeaHii yek Ha 20—
25% 1 miABUILYIOTh YTpUMaHHs KJ1€HTIB HAa 30%.

2.5 InnoBauiiini Texnoaorii: 10T, VR/AR, mobinbHi niaTdopmu

I0T: 30ip maHuX 13 CEHCOPIB 1 MPUCTPOIB A TOYHIIIONO MPOTHO3yBaHHS
[IOBEIIHKH.

VR/AR: cTBOpeHHS IHTEpAaKTUBHOIO KIieHTChKOro gocBimy. Hampukian, IKEA
AR-noatok 103BoJsi€ “po3cTaBUTH’ MO B KBapTHPI, 110 MiABUIIYE KOHBEPCIIO Ha
30%.

MoOibHMIT MAapKETUHT: aJanTailisi KOHTEHTY i cMapT(OHIB 1 IJIAHIIETIB,
BpaxoBytoun MoOUTbHUM Tpadik monan 70% y 6ararbox ramyssax [10].

2.6 OmHuikaHaJabHI cTpaTerii

[aTerpamnist onnaiin Ta odnaitH kaHaniB popmye O€3MOBHUIN KIIEHTCHKHI
JIOCBI:

-IlepconanizoBaHi MOBIJOMJICHHS,

-Kpoc-kaHasbHi pekiiaMHi KaMIIaHii,

-€1rHa aHaJITHKA B3a€MOI11 CIIOKUBAYIB.

[Tpukman: pireinep, sikuit inTerpyBaB CRM, MoO1IbHI JOIaTKK Ta OHJIAIH-
Mara3vH, 3HU3UB BIJITIK KJIIEHTIB Ha 15%, a moBTOpHI npoaaxi 3pociu Ha 25%.

m . FRvp——
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IncTpymenT OcHoOBHI nepeBaru BnuinB Ha Oi3Hec IMpuxaang
SEO/SEM ITigBuIIEHHS BUAUMOCTI, +30-50% Tpadiky, e-commerce
opraiuHuii Tpadix TiIBUIIICHHS] KOHBEPCil KOMMaHii
SMM 3amyuenicth, popmyBanus | +40-60% 3anmydeHocT, KOCMETHYHI1
CIUIBHOT 3MILIHEHHSI penyTamii Openau
KonTent- JloBipa, emoniitHuii 38’5130k | +15-20% koHBepcii, MIKHapO/IHI
MapKETHHT T ABUIEHHS JOSUTPHOCTI OpeHu osiry

CRM/Big Data | Ilepconanizaris, +20-25% cepenHiii 4ek, Amazon, Netflix
MIPOrHO3YBAHHS +30% yTpuMaHHS KIJII€HTIB
VR/AR [HTEepakTUBHUI AOCBI/, +25-35% kouBepcii IKEA AR-
emoli IOHATOK
loT TouHne nporHo3yBaHHs, OnrtuMizanis Ipono3uLil, Smart home
1H/IMBI Ty asi3artis TIepPCOHATI3aILis OPOAYKTH
BucnoBxn

1. [TuppoBuit MapKEeTUHT — I1JIICHA KOHIIETIIIIS YIPaBIiHHS O13HEC-TIpoIiecaMu
Ta B3a€EMOJII 31 CIOKMBauaMH, SKa BH3HAYA€ CTPATETII0 CTajJOro PO3BUTKY Mif-
IPUEMCTB.

2. lludposi IHCTPYMEHTH MiIBUIIYIOTh €EKTUBHICTH YIPABIIHCHKUX PIIICHb 1
B3a€MO/Iil 3 KJIIEHTaAMHU.

3. Ilepconanizamis Ta Big Data ¢opmyloTh HOBrOCTPOKOBY JOSUIBHICTH Ta
KOHKYPEHTHI IIepeBary.

4. Tnarerpanis VR/AR, 10T, moGineaux mnardopm i Al ctBoproe HOBI popmartu
KJIIEHTCHKOTO JTIOCBITY.

5. Buknuku: kibepOe3neka, eTuka BUKOPUCTAHHS JTaHUX, ITPO30PICTh arOPUT-
MiB Ta (pOpMYyBaHHS JIOBIpH.

6. LludpoBuii MapkeTuHr crae pyHmaMeHTOM ajisi OOYJ0BU cTanux Oi3Hec-
MojieNield, OPIEHTOBAHMX HA 1HHOBAIIi1, JOBrOTPUBAILY LIHHICTH 1 B3a€EMHY BUTOY IS
BCIX YYaCHHKIB PUHKY.
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